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Commercial Car Sales in March 
In 41 States and D. of C. Decline 


Definite Pick-Up Expected in Current Month Due 
To Orders From Breweries and General 
Improvement in Conditions 


Detroit, April 27.—R. L. Polk & Co. today released com- 
mercial car sales figures for March in forty-one states and 
the District of Columbia. The total in this territory during 
March, 1932, was 8,634 vehicle units, as compared with 14,- 
886 in March | a year ago. The decrease works out at just 
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COMMERCIAL CAR 
REGISTRATIONS 


Trend Indicates That Sales During April and 
May Will Equal if Not Exceed Total 


For Same Period | Last Year 


New York, April 27.—In spite of the fact that winter 
has been lingering in the lap of spring hereabouts until the 
matter has become an open scandal, automobile dealers in 
the metropolitan district have been doing some very satis- 
factory business. In some cases the dealers are running far 
ahead of sales in April of last year. In other recent trends 
in sales indicate the April and May together will exceed 


For the convenience of 
readers interested in com- 
piling complete new com- 
mercial car registration 
statistics, A u to motive 





© about 42 per cent. 
With only seven states left to re- 


Daily News today is pub- 


the totals for the same two months of 1932. 


The month of April opened rather @ 


| MIDDLE ATLANTIC 


sluggishly as far as sales in the 
metropolitan district were concerned. 
After the first week of the month, | 
a definite upward trend in the sales | 
curve was noted by practically all | 
dealers. 

While this increase in sales re- | 
ported by dealers is not reflected | 
sharply in the registration figures 
for the second week of April in the 
metropolitan district, there is a gain 
of approximately 200 units. The lag 
between increased registrations and 
increased sales, however, is not un- 
usual. During the first week of 
April this year in the metropolitan 
section registrations of. new pas- 
senger Cars totaled 2,083 units, as 
against 2,135 units in the first weex 
of April last year. New car regis- 
trations in the second week of April 
this year were 2,270 units, as against 
2,352 units the second week of April 
last year. 

Clifford Bishop of Bishop, Mc- 
Cormack & Bishop, handling Dodge 
sales in the greater city, told a 
representative of Autgmative Daily 
News that April business this year 
will smother that of the same month 
a year ago. He gave figures showing 
that up to Monday night Dodge cars 
had been scld to almost twice the | 
total of the same period last year. 
Judging by the trend of the past 
two weeks, complete returns for the 


(Continued on Page 3) 


G. M. EXPANDS 
AIR INTERESTS 


New York, April 27.—General 
Motors Corporation, as a result of 
action taken by the stockholders of 
General Aviation Corporation, and 
North American Aviation, Inc., now 
becomes the dominating factor in 
North American Aviation, Inc., and 
its wholly owned subsidiaries—Gen- 
eral Aviation Manufacturing Corpo- 
ration, B/J Aircraft Corporation 
and Eastern Air Transport, Inc. 

North American Aviation, Inc., 
also has substantial interests in the 
Douglas Aircraft Company, Inc., 








JOBBERS MEET AND 
ELECT NEW OFFICERS 


Washington, D. C., April 27.—The 
regular spring meeting of the Middle 
Atlantic Automo- 
tive Jobbers was %. 
held at the Carl- 
ton Hotel, April 25 
and 26.. The meet- — 
ing was attended ~ 
by forty execu- 
tives of the jobber 
members, Presi- 
dent R. W. Shrei- 
ner presiding, 

The Middle At- « 
lantic Automotive 
Jobbers is com- 





. Ruark 
posed of thirty-five representative 
jobbers located in New Jersey, Dela- 


R. -W. 


ware, Maryland, Eastern Pennsyl- 
vania and District of Columbia, and 
is one of the largest and most active 
affiliated regional group of the 
Motor and Equipment Wholesalers’ 
Association. 

The following officers and direc- 
tors were elected for the ensuing 
year: President, E. T. Satchell, 
Allentown, Pa.; vice-president, 
Franklin P. Gaul, Philadelphia, 
Pa.; secretary and treasurer, Frank 
G. Stewart, Washington, D. C. The 
board of directors is composed of 
Robert J, Loock, Baltimore, Md.; C. 
H. Miller, Huntingdon, Pa.; Roy W. 
Shreiner, Harrisburg, Pa., and Theo- 
dore S, Grape, Washington, D. C. 

Two new firms were elected to 
membership, Bearing Service Com- 
pany, Baltimore, Md-, and Rosey’s 
Auto Parts, Inc., Lancaster, Pa. 

Walter Lawrie, assistant manager 
of the M. E. W. A., also attended 
the mecting. 


CHICAGO HONORS 
STAR SALESMEN 


Chicago, April 27.—Leading Chi- 


Western Air Express Corporation| cago distributors and branch man- 


and ‘Transcontinental Air Trans- 
port, Inc. The latter two companies 
each hold a 47! per cent. interest 
in Transcontinental and Western 
Air, Inc. 


CENTURY WHEELMEN 
MEET IN PHILADELPHIA 


Philadelphia, Pa., April 27.—The 
ancient and honorable organization 
known in the period between 1886, 
when the Century Wheelmen came 
into being and its disbanding as an 
organization in 1914, when the pres- 
sure of modern locomotion made less 
attractive the use of one’s legs and 
twe wheels, held its forty-seventh 


(Continued from Page 1) 
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agers turned out Wednesday to 
honor star salesmen in this area. 
The occasion was a buffet luncheon: 
atop the Hotel Sherman at which 
prizes won during automobile show 
week contest were awarded to sales- 
men for each make of car who 
turned in the largest dollar volume 
of sales. 

The contest was sponsored by the 
Chicago Evening American and 
Herbert D. Wilson, manager of the 
automobile department, was master 
of ceremonies at the presentation. 
Salesmen had been given the privi- 
lege in advance of selecting the 
prize they wanted from a wide range 
of elaborate gifts, including Glad- 
stone bags, Shotguns, golf sets, 
watches, dishes, camerts, craving 
sets, fishing outfits and other at- 
tractive presents. 


lishing a complete record 
of December, 1932, sales 
and comparisons with De- 
cember, 1931, and also a 
complete record of com- 
mercial car sales for 1932 
by makes and months 
with comparative figures 
for 1931. These tables 
appear on pages 6 and 7 
of this issue. 


AL REEVES UPHOLDS 
MOTOR TRANSPORT 


IN YONKERS TALK 


New York, April 27.—“Highway 
transportation, which permits per- 
sons and things to 
move from where 
they are to where 
they should be, 
has added much 
to the prosperity 
of Yonkers,” said 
Alfred Reeves, 
vice-president of 
the National Au- 
tomobile Chamber 
of Commerce, 
speaking before 
the Rotary Club 
luncheon today. 

“Not alone are people transported 
conveniently and quickly by these 





Alfred Reeves 


time-saving vehicles, but store-door | 


delivery is assured for goods moving 
from factory to the merchant. 


“Highway transportation provides | 
a channel which assures the prompt | 


arrival of materials for the manu- 
facturer and the merchant when 
and as they are needed, thereby 
eliminating the necessity for main- 
taining large and unwieldy stocks. 
This naturally releases capital that 
was formerly tied up in large in- 
ventories,” said the manufacturers 
representative. 

“Car use has extended the oper- 


(Continued on Page 8) 








22,000 PLYMOUTH 
MODELS FOR APRIL 
NOW SEEN LIKELY 


Detroit, April 27.—The cordial re- 
ception accorded the new Plymouth 
models on their 
presentation last 
week has in- 
creased operations 
at the plant to a 
higher level than 
even the most op- 
timistic of the 
*xecutives had an- 
ticipated. 

Harry Moock, 
general _ sales 
manager of Plym- 
outh, today an- 


nounced that April production will 
reach 22,000 vehicle units. Moock | 


estimated some time ago that the | 
outpvt for April would run between 





Harry Moock 


18,000 and 20,000. The new models | 


and the volume of the sales bulge 
which has occurred has caused a 
revision upward at the Plymouth 
plant. 

The new models have also con- 
tributed excellently to employment. 
Last month Plymouth pay rolls car- 
ried 3,000 employees; this week the 
total has been doubled and 6,000 
workers are now back on the job. 


HILL SALES MANAGER 
OF HEXCEL RADIATOR 


Milwaukee, Wis., April 27.—The 
Hexcel Radiator Company an- 
nounces that V. O. Hill, who has had 
several years’ experience in automo- 
tive merchandising, has joined that 
organization as general sales man- 
ager. 

This change in personnel has 
brsv'ght about several changes in 
sales policies which will add much to 
|the service rendered to the jobber 
and distributor of Hexcel producis, 
the company states. 





B-0-P SALES IN APRIL 


SHOW PR 


—Wit 


Detroit, April 27. 


OGRESSIVE RISE 


h B-O-P the second ten-day 


| period of April shows a sales betterment over the first ten 


Reports for the first twenty days @ 
| show retail deliveries of 9,974, for 
its three units, Buick, Oldsmobile 
and Pontiac. In the first ten days 
the deliveries were 4,804 and in the 
second, 5,170, 

Oldsmobile dealers sold 986 in the 
first ten days and 1,163 in the sec- 
ond; Pontiac, 2,413 and 2,604, and 
Buick, 1,405 and 1,403. 





days, and indications point to the month being considerably 
in advance of projections made at the beginning. 


| “with Pontiac, total national de- 
liveries for 1933 to April 20, were 
21,278 as compared with 19,258 in 
the same period last year. Pro- 
duction for the balance of the 
month has been stepped up and it 
is expected that 8,100 units will be 
turned out in April as against the 
original. projection of 6,100. 


port on March commercial sales, we 
can get a fairly accurate picture of 


what the month will show in the 


truck field. Im March, 1932, the 
total sales of trucks for the country 
was 16,759 units. On a percentage 
basis from our forty-one states and 
the District of Columbia, the total 
for March, 1933, should be approxi- 
mately 9,700 vehicle units. 

While the decrease in commercial 
car sales this: year in comparison 
with last has been greater than with 
passenger cars, there are signs that 
a definite pick-up will come to this 
field also. Increased industrial ac- 
tivity will be instantly reflected in 
truck sales. Many companies have 
allowed their equipment to run 
down and will be forced to replace 
units before they can lift operations, 


PETROLEUM EXPORTS 
INCREASE IN MARCH 


Washington, April 27.—A sharp 
jump was registered in the exporta- 
tion of petroleum exports from the 
United States during March, accord- 
ing to the minerals division of the 
Commerce Department. 

March exports amounted to 7,133, 
1/000 barrels, valued at $14,159,000, 
| compared with 5,944,000 barrels, val- 
| ued at $12,157,000, in February, and 
8,702,000 barrels, valued at $17,680,- 
000, in March, 1932. 

Foreign shipments for the first 
quarter of 1933 amounted to 21,076,- 
000 barrels, valued at 541,983,000, 
compared with 24,689,000 barrels, 
valued at $52,683,000, for the first 
three months of 1932. 

Imports of petroleum products 
into the United States for the first 
quarter of the year amounted to 13,- 
363,000 barrels, valued at $7,258,000, 
compared with imports of 22,805,000 
barrels, valued at $20,106,000, for the 
first three months of 1932. 


HUPP APRIL SALES 
SHOW STEADY GAINS 


Detroit, April 27.—Hupmobile re- 
ports that for the week ended April 
| 22 shipments were 13 per cent, 
greater than for the preceding week. 

Shipments in the first twenty days 
of April showed an increase of 165 
per cent. over those for the same 
period in March. Actual deliveries 
to owners for the four weeks ended 
April 22 showed an increase of 29 
per cent. over those made during 
the four weeks that ended March 22, 

Reports from Hupmobile dealers 
show the utmost confidence that 
May business will show the greatest 
increase of any month in a long 
time. 


| 

















General Motors Earnings 


In 1933 Ma 







By Conrad 


The following forecast of General Motors Corporation earnings 
during the remainder of 1933 was compiled by the New York Daily 
Investment News based on the operations of the corporation during 
the first quarter and the outlook for the remainder of the year. 
will appear in that publication today. 


y Top 1932 


It 
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MOTO-METER 

Toledo, April 27.—At the special 
meeting of stockholders of the Moto 
Meter Gauge and Equipment Cor- 
poration held yesterday, action was 
taken to reduce the capital from 
$4,196,077 to $512,500, and to charge 
the company’s deficit of $2,313,562 
against capital surplus arising from 
the reduction of capital. At the same 


Despite a poorer showing in the first quarter than a | meeting the stockholders authorized 
year ago, prospects are favorable for an improvement in the 


earnings of General Motors C 


orporation in 1933 over 1932. 
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pany will be able to match this year 
the 1931 earnings of $2.01 on each 
of the 43,500,000 shares of commen 
stock outstanding. 

It is likely that the results for 
the current year will be somewhere 
between the $2.01 a share reported 
for 1931 and the deficit of 21 cents, 
after preferred dividends, shown in 
1932. The corporation in 1932 had 
a net income of $164,979 before pre- 
ferred dividends, thus escaping an 
actual operating deficit. 

MAY NET 90 CENTS A SHARE 

Halfway between the $201 net 
income for 1931 and the 21-cent 
deficit for 1932 would be 90 cents a 
share on the common, a mark that 
might be reached in the event of 
continued business improvement 
through the last half of this year. 

Without a better-than-seasonal 
curve of automobile sales in the 
third and fourth quarters of 1933, 
however, General Motors could not 
hope to come as close as 90 cents 
to the current annual dividend rate 
of $1 a share. How the directors 
feel in regard to the outlook for the 
last six months will be reflected in 
the action they take on the dividend 
at their meeting in about two weeks. | 

After having paid out more than | 
$100,000,000 in dividends in excess of 
earnings in the past two years, the 
corporation may check these dis- 
bursements in 1933 unless the mar- 
gin between the outgo and the in- 
come can be materially reduced. 
Therefore, it is probable that a 
declaration of the present 25-cent 
quarterly rate on the common in 
May would indicate confidence by 
the board of continued betterment. 


SALES SHOW UPLIFT 


IN 2D WEEK APRIL 


(Continued from Page 1) 


month will be nearty triple the total 
sold in April, 1932. 

The Chevrolet zone office reports 
that a definite forward movement 
in buying began about the first week 
in April and that me total for the 
April-May period this year will 
probably be more than 10 per cent. 
over that of the same two months 
in 1932. 

The Plymouth office reported that 
April sales will undoubtedly be 
larger than those of the same month 
last year. The new lines are com- 
ing through and orders are already 
on hand in sufficient volume to 
make it certain that May is going 
to be a remarkably good month, far 
exceeding May of last year. 

Buick had one of the most en- 
couraging reports to make. Since 
the 15th of April Buick sales every 
day have exceeded those of the same 
day in April a year ago. By the 
definite upward sales trend, April 
and May should be far ahead of last 
year. Local Buick executives state 
emphatically their belief that the 
definite buying upturn has begun. 

The local Hudson branch had a 
very decided increase until the 
Thursday before Good Friday. Then 
there was a lul] which lasted until 
the following Wednesday. Since then 
there has been a steady increase, 
j}and the month of April will prob- 
ably exceed the same month last 





General Motors earned 11 cents a 
share on the common in the first 
three months of this year, as against 
17 cents in the like period of last 
year. 
have been running ahead of 
until the interitnlica i: 
accompanying the banking ho-..cays. 
SEE SECOND QUARTER GAIN i 

It now appears that the course of 
earnings as reported by the corpora- 
tion for the first two quarters of} 


1932 | 


~~ 


last year may be reversed this year. | 


The 17 cents a share for the first 
three months of 1932 was followed 
by a drop to only 7 cents a share 
in the second period, making a total | 
of 24 cents for the first six months. | 

Unless there is quick turn about 
in the general business trend this | 
spring, General Motors should re- 
port for the current quarter a net 
income substantially higher than 
that for the first three months and 
perhaps three of four times as great 
as the 7 cents earned a year ago. 

This would give the company a 
better first half than it experienced 
last year, with perhaps from 30 to 
40 cents built up for the common 
shares. Then would come the test 
of the final half, with anything 
earned in the third quarter apt to 
be offset by losses in the fourth un- 
less the seasonal trend in sales is 
reversed or the corporation escapes 
the necessity for recent large final- 
quarter write-offs. 
EARNINGS BY QUARTERS 

Here are the quarterly earnings 
by General Motors for the past nine 
three-month periods: 

1933 1932 1931 

$0.17 $0.61 
0.07 1.22 


Pirst 
Second 


OE MOOMENS occcccenee 0.24 1.83 

EN Neat ssn s aana eae *0.16 0.25 | 

Pn) “dcan¢eeeehonna *0.29 *0.07 

eee ci vt oS CS. *$0.21 $2.01 
*Deficit. 


Earnings were understood to} 


|year in volume of sales. 

| Clifford Bishop of the Dodge 
forces summed up the dealer feeling 
here very wel] when he said: “Some- 
thing has started. It looks as if the 
real upturn in automobile buying 


|was under way. Give us some real 


spring weather, and we shall see 
sales picking up faster than they 
have been doing, and that was bet- 
ter than we had hoped.” 


MOTOR FUEL DEMAND 
STUDY IS UNDER WAY 


New York, April 27.—Trends in 
productien, refining, storage and 
consumption of the products of pe- 
troleum are being clesely scrutinized 
by members of the statistical sub- 
committee of the American Petrol- 
eum Institute’s committee on refin- 
ery statistics and economics for 





|preparation of the second forecast 


for 1933 of motor fuel demand. 

D. J. Moran, chairman of the gen- 
eral committee, has announced the 
appointment of two new members 
of the sub-committee who will par- 
iticipate in the current study to be 
|revealed in a report before the in- 
| stitute at the mid-year sessions in 
Tulsa, May 17, 18 and 19. The new 
;}committee members are Clare] B. 
Mapes of the Mid-Continent Oil and 
Gas Association, Tulsa, and Sidney 
A. Swensrud, assistant to the pres- 
jident, Standard Oil Company of 
Ohio, Cleveland. Both men have 
{engaged in previous demand studies. 
The last estimate of the commit- 
|tee was announced on March 1, 
when it was concluded that demand 
|for motor fuel for the first six 
months of 1933, ending June 30, 
| would decline 7.6 per cent. from the 
\first half of 1932. Members of the 





Average earnings by quarters for |committee now working individually 


1931 and 1932 were as follows: First, 


and through correspondence will as- 


39 cents a share; second, 64 cents; |semble in Tulsa on May 8 and de- 


third, 5 cents, and fourth, a deficit | 
of 18 cents. 


CLEVELAND-CLIFFS 
Cleveland, April 27. — Cleveland- | 
Cliffs Iron and subsidiaries report 
for 1932 net loss of $2,532,727 after 
interest, depreciation, depletion, 


taxes, etc., comparing with net loss 
of $21,360 in 1931, 


vote the week to completion of the 
study that will embrace the period 
from March 1 through September 
30. The report of the sub-commit- 
tee to be prepared during the week 
of May 8 will be presented to ‘he 
general committee on Tuesday, May 
16, in advance of the opening ses- 
sions of the institute meeting on 
May 17. 





an amendment to the charter 
changing the common stock from 
no par value to $1 par value. Di- 
rectors were elected at the annual 
meeting held just before the special 
meeting. 


WESTINGHOUSE 

Pittsburgh, April 27—Bookings of 
Westinghouse Electric and Manu- 
facturing Company in March were 
the largest for any month since 
July, 1932, stockholders were in- 
formed yesterday. Despite the March 
increase in orders, business remained 
at such a low level that a loss of 
$3,491,572 was suffered in the first 
three months of the year, compared 
with net loss of $1,320,148 in the 
first quarter of 1932. 


FAILURES 

New York, April 27.—The number 
of business failures in the United 
States in the week ended April 20 
was 447, against 439 in the preced- 
ing week and 663 a year ago, ac- 
cording to Dun & Bradstreet, Inc. 
The reduction in the last week was 
largely in the manufacturing divi- 
sion. Retail failures also were con- 
siderably lower, and there was a 
slight falling off for wholesale and 
jobbing: lines. 

The reduction in the number of 
failures in the latest week as com- 
pared with a year ago was quite 
equally divided among the geo- 
graphical divisions. In the middle 
Atlantic states, where defaults were 
more numerous than for the other 
divisions, the decline was heaviest, 
totaling 144. 


PRODUCTION 

Washington, April 27.—A steady 
pickup in business since the latter 
part of March was reported today 
by Daniel C. Roper, Secretary of 
Commerce, with preliminary data for 
April indicating that activity in both 
production and distribution has 
been higher than during last month. 

Steel production for the most re- 
cent week reported, the Secretary 
said, had advanced to the highest 
point of the year, equal to the op- 
erating rate in the corresponding 
week of 1932. Automobile produc- 
tion increased, and Mr. Roper ex- 
pressed a belief that final figures 
for the month would be substantially 
higher than in March. 

Lumber and electric power pro- 
duction, among other indicators, 
were said to have advanced, while 
retail trade has picked up to an ex- 
tent that the Secretary believes the 
April comparison with the corres- 
pending month of 1932 would be 
much more favorable than the re- 
turns for the first quarter. 


BRIGGS 

Detroit, April 27.— Consolidated 
balance sheet of Briggs Manufac- 
turing Company and subsidiaries as 
of December 31, 1932, shows current 
assets, including $6,691,718 cash and 
United States government securities, 
of $13,524,587 and current liabilities 
were $1,909,308. This compares with 
cash and marketable securities of 
$7,539,653, current assets of $13,531,- 
| 883 and current liabilities of $2,502,- 
611 at close of 1931. 


AMERICAN MACHINE 

New York, April 27.—American 
| Machine and Metals, Inc., and sub- 
|Sidiaries for the quarter ended 
March 31 reports a net loss after 
depreciation, interest and other 
charges, and including $52,416 profit 
on bonds retired, $368, compared 
|With $64,692 loss in preceding 
quarter, including $61,505 profit on 
; bonds retired, and $113,789 loss in 
first quarter of last year. 


LA FRANCE-REPUBLIC 
New York, April 27.—La France- 
Republic Corporation and subsidi- 
aries for 1932 report a net loss after 
;expenses and other deductions of 
' $370,204, against $215,075 loss in 
} 1931. 
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VERY time I meet the sales manager of one of the big 

companies in the Detroit area he pounds home to me 
his belief that “now is the time to go into the automobile 
business.” I’m beginning to believe others in the industry 
think along the same lines because of the reports I receive 
of increased dealerships. So it’s evident that new blood is 
coming in and that those who have survived the depression 
are after the pot of gold at the end of the rainbow and start- 
ing up afresh. Otherwise, how do you explain this unusual 
activity in signing ’em up? 


* o * 

GRAHAM-PAIGE is one of those to report a dealership 
larger than in 1932, 100 franchises having been taken out 
since the first of the year. And the factory is after more. 
Russ Valpey, vice-president, is proving to be a big-game 
hunter in this respect. Just back from the Pacific Coast, 
where he signed up a choice lot, including the veteran Ralph 
Hamlin of Los Angeles, he now goes East to see what he can 
do in that territory. 

Valpey starts out with plenty of proof of Graham-Paige 
progress in his brief bag. The day he left, Tuesday, was a 
record breaker in that the factory booked more dealer orders 
then than on any other single day of the present year. April, 
he said, will exceed all other months so far in 1933 in the 
way of wholesale orders. Retail sales are running consider- 
ably ahead of last week, which, up to now, was the second 
best of the year. ‘ a. 


ANNOUNCEMENT of the death in England of Sir 
Henry Royce, joint founder with C. S. Rolls of Rolls-Royce, 
Ltd., started a train of thought that carried me back to 1907, 
when the famous company was organized. Who was C. S. 
Rolls? The old memory began clicking, but I was not sure 
of my facts. To me Rolls was a legendary figure, but who 
in Detroit could help me out? It was like looking for a needle 
in a haystack. 

Accidentally they came into this sanctum, each on a 
separate mission, but at the same time, W. R. McCulla, who 
is designing the Bremac engine-in-the-rear car, and A, Lud- 
low Clayden of the Sun Oil Company, both English automo- 
bile engineers who have been in this country for years, both 
friends, but who hadn’t met in a decade. Happenstance had 
solved my problem. ‘ ‘ z 


BOTH MAC AND CLAYDEN knew the Hon. C. S. 
Rolls when they lived in England. He was a wealthy young 
sportsman with a flair for motoring, and Royce was a prac- 
tical engineer. It was a “natural,” the formation of Rolls- 


Royce, for Rolls had the social prestige that was so greatly 
needed in those days and Royce had the engineering brains. 
Rolls made Europe Rolls-Royce conscious by his racing per- 
formances and started ’em all talking when he broke the 
Land’s End-John o’ Groat record, comparable with our own 
transcontinental mark. Inside two years after the com- 
pany started young Rolls was killed in an airplane accident, 
but the firm name was not changed. 

And here’s the long arm of coincidence. The Land’s 
End-John o’ Groat record that Rolls smashed was created 
by none other than this McCulla in a Fiat! 

a ao > 

FORMAL ENTRY of five Studebakers in the Indian- 

apolis race is confirmation of the Walter Winchell flash I 


gave the customers a few days ago. And I don’t mind being 
quoted that I think a Studebaker will come mighty near 
winning the classic this time, because all the special racing 
cars competing will be rebuilt jobs. A Studebaker ran third 
in 1932 and Studebaker engineers have had a year to improve 
the breed. 

I understand that this refining has brought about a 
radical departure in streamlining the bodies of the five cars, 
eliminating not only resistance, but also taming the “wind 
drag” which often retards the progress of a fast-moving 
car. The new streamline design starts with a small square 
radiator space and flanges outward as it goes back to the 
cowl, which falls away on the mechanic’s side of the car. The 
driver is given “rocking chair’ comfort with a head rest 
built up much like the English record-breaking beach cars. 


'The back of the mechanic’s seat also is cut away. 
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This department is devoted to interests of the retail sales divi- 
sion of the industry. Salesmen, is your department. Automotive 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. It wants you to pass on 
your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 


let us get it ready for publication. Your achievement or your mistake 
may help another salesman to make sales or avoid errors that cost 
you commissions. 

Dealers read this page. Give us the benefit of your reactions on 
these problems that affect the work! of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 


REAPING THE PROFITS THAT 
BLOOM IN THE SPRING 


In the current issue of the Prest-O-Lite News Letter 
there is a timely article of advice to dealers and their service 
managers advising them to take full advantage of the present 


season, by going out after te profits that bloom in the 


spring. Read on: 

Spring is the time when things 
grow. It can be the time when 
your battery and allied departments 
put in a good season of growth, 
too, if you will but make the proper 
effort. One way to do this is to 
quote a flat price for the spring 
check-up. One Western service sta- 
tion which has been very successful 
in doing this, runs small ads which 
read: 

Economy Tune-Up, $1.65 

1, Tune motor, 

2. Adjust headlights and issue cer- 
tificate. 

3. Test and adjust coil, clean ig- 
nition points. 

4. Test spark plugs. 

5. Test and adjust generator. 

6. Clean battery terminals, test 
battery. 

7. Adjust carburetor. 

Other stations which advertise a 
variation of this type of service in- 
clude, in the spring, a radiator 
flush to clean out the last vestige of 
anti-freeze. 

Since much of this work would be 
done without charge from time to 
time as the customer comes in for 
battery service, the charge of $1.65 
easily covers the hour it takes to 
do the job, including services which 
might logically be charged for, 

But the profit is much greater 
than this modest charge would seem 
to indicate. For the check-up al- 


most invariably reveals conditions | 


which result in the sale of one or 
more of the following items: Re- 
placement battery or battery re- 
charge, battery cable, new fan belt, 
lamp bulbs, spark plugs, radiator 
hose, radiator cleaning compound, 
radiator repair compound, wind- 
shield wiper blades, top dressing, 
washing and polishing, new tire or 
tire thread, complte lubrication or 





porter on the job, talking 


answers he got: 


Then adds: 
April.” 


“Good.” 





An Inquiring Reporter Visits 
Some Leading Car Dealers 


aon 
Automotive Daily News has had an inquiring re- 


reporter asked a number of leading automotive merchants 
whether there was anything the factories could do right 
now to stimulate retail buying. He also asked how business 
for May looks at the moment. 


The Keil Motor Company, Wilmington, Del., said that 
the factories can help by more consistent advertising. May 
business to this dealer looks “‘very promising.” 

The Cliff Motor Corporation, Grantwood, N. J., says: 
“Let the factories provide a trading allowance to be used 
only to rid the market of junk cars and conduct an exten- 
sive national advertising campaign.’ 
“improving business,” says this dealer. 

The Owens Motor Company, Washington, D. C., 
the factories can help by “mopping up cutthroat dealers.” 
“May should bring a small increase over 


Warrington Motor Car Company, Washington, D. C.., 
says of needed factory helps, simply : 
superlatives out of the advertising.” 


oil change, wheel aligning, frame 
straightening, axle straightening. 

It is true that not all of these 
services can be rendered by every 
service station, but many “farm out” 
such jobs as must be done by spec- 
ialists not in their employ, or which 
require equipment which they do not 
have. 

Some service stations take ad- 
vantage of the spring “dress up” 
feeling by making a special drive on 
the sale of accessories likely to be 
wanted as the “open air” motoring 
season gets under way. They keep 


these prominently displayed close to. 


the gasoline pumps and near the 
cash register in the office. Since 
many of these, such as headlight 
bulbs, radiator cleanser, valve caps, 
valve cores, tube repair kits, tire 
patches, etc., sell for small sums, a 
mere suggestion when making change 
is often all that is required to send 
some of that change back into your 
cash register instead of into the cus- 
tomer’s pocket. 


A number of service stations put 
up special display cards, featuring 
their most seasonal services. The 
following suggestions contain ideas 
for a number of such signs: 

“Put the cooling system in shape 
for spring ,.. Let us drain out your 
anti-freeze and flush your radiator.” 

“It’s time to change that winter 
oil and grease ... Exactly the right 


due to using the wrong one.’ 
“Bald tires are dangerous on wet 
roads—and this is the rainy season.’ 


Retail Salesmen 
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“Bad brakes get worse when they | 


get wet. 
are ‘all set.’” 

“You ‘clean up—paint up’ your | 
house, seen by but few; then clean 
up—paint up’ your Car, ‘which many 
view.” 

“Before starting that long trip, 


(Continued on Page 8) 





to dealers. The inquiring 


Here are some of the 


May should bring 


says 





“Advertise and cut 
May business is: 



















. better make sure yours | 
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DEALER 
DOINGS 


AKRON, 0. | 


Appointment of Jones & Glass | 
Company, 56 High St., as Chrysler | 
dealers has been announced. In tak- 
ing on the Chrysler line Jones & | 
Glass will drop Ford passenger and 
commercial car sales, although con- 
tinuing Ford service. W. F. Jones 
and R. C. Glass have handled Ford | 
products in Akron separately and in 
their present connection for the last 
sixteen years. Frank Testa, service 
superintendent, will continue in that | 
capacity. Equipment for servicing 
Chrysler cars will be installed. 

7 7 7 

The E. R. Jones Ford dealership 
in Cuyahoga Falls has been incorpo- 
rated as the E. R. Jones Company, 
and will issue 250 shares of no par 
stock. Jones, J. B. Morris and C. M. 
Brothers are the incorporators, 

aa 7 oe 


A total of forty-one new pleasure | 


automobiles and two new trucks were 
sold in Columbiana county during 
March, as compared to fifty-one 
passenger cars and four trucks dur- 
ing the month of February, records 
in the county clerk of courts office 
at Lisbon disclosed. 


MILWAUKEE, WIS. 


The Pleischer Motor Company has 
been named distributor for Auburn 
products, according to Walter 
Fleischer, head of the firm. The 
Pleischer company has for years 
been known as one of the leading 
Buick dealers in Milwaukee, and 
the concern still maintains a branch 
where Buicks are sold and serviced. 
In addition to stocking Auburn 
models for wholesale and retail, the 
service department will be specially 
tooled and supplied with parts for 
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This Is Your Page 


OUR LEADING DEALERS. 


And How They Got That Way 









A series of brief biographies of outstanding motor car 
and truck merchants. 






CLARENCE E. FISHER 
President of the Fisher-Cadillac Corporation of Newark, N. J. 


Clarence E. Fisher who distributes Cadillacs to the good 
, people of Newark and adjacent territory, is a real veteran 


of the dealer division of the automotive industry. Mr. 


| Fisher got into the automobile business back in 1903, when 
‘cars were still one lungers and the urchins still emitted their 


derisive shouts of: “Git a horse, git a horse!” 

It was in 1909 that Clarence E.@—— ——————— 
Fisher became general manager of |Chassis of some of the old Cadillac 
she factory branch cars that are still running and 
handling Cadil- carrying Down East farmers on their 
lawful occasions. There are Cadil- 





lacs in the large 
village of Greater 
New York. When 
Inglis Uppercu 
formed the Up- 
percu - Cadillac 
Company to take 
over the metro- 
dlitan district, 
Clarence E. Fish- 
er became one of 
his bowers, in fact 
his right bower, 


because Mr. Fisher 





Cc. E, Fisher 


was general 
Uppercu organization. 

During his years in the automo- 
bile business Mr. Fisher has also 
found time to be very active in the 
civic and social affairs of Newark. 
He was formerly a director of the 
National Automobile Dealers’ Asso- 
ciation, is a past president of the 


manager and vice-president of | 


| Newark Automobile Trade Associa- 


tion, a vice-president of the New 





lacs up in the Maine woods twenty 
and more years old that still buzz 
along as if they never had heard of 
eight and twelve and sixteen cylin- 
der cousins coming out of their 
birthplace in Detroit. 

The Fisher-Cadillac Company's 
territory, with headquarters at 536 
Broad St., Newark, runs from Toms 
River through Sussex county to the 
New York state line. It includes 
the counties of Essex, Union, Mid- 
dlesex, Monmouth, Morris, Sussex, 
Somerset and parts of Ocean, Hud- 
son and Bergen. Incorporated in 
these counties are fourteen dealer- 
ships at Asbury Park, Bound Brook, 
Dover, Elizabeth, Morristown, New 
Brunswick, Plainfield, Rahway, Red 
Bank, Rutherford, South Orange, 
Summit, Kearny and Bernardsville. 
Bigger than some European coune- 
tries is this principality of Fisher- 
Cadillac, 


MEMPHIS 


Jersey Automobile Exhibition Com- FRAZER IN 
pany and chairman of its show com-| Memphis, Tenn., April 27.—J. W. 
mittee. Frazer, general sales manager 


When you ask Mr. Fisher what 
are his hobbies, he will smile as he 
tells you that his favorite vacation | 





the prompt and efficient servicing | 
and repair of Auburn cars. 








Chrysler Sales Corporation, was a 
visitor in Memphis and was main 
| Speaker before a large meeting of 


enterprise is going up to Maine and | all Chrysler products dealers in the 
poking around under _the h hood and Memphis territory. 





Six Truck Sales Leaders for March, 1933 — 


All states in this table are appearing for the first time in this form 


lubricant costs less than a repair | In this table, 38 states and the District of Columbia 
Figures for February, 1932, will be found on page 5. 



































































































































MARCH, 1933 | FIRST | SECOND THIRD FOURTH FIFTH SIXTH 

State Sales | 

| Alabama 149 | Chev _112 | Ford 23 | Int 6 | GMC 3 | Au-D 2 | Stude 1 
Arizona =—<“‘iséCSS:«|:« hee 24 | Ford —< za, . UL ae 
| Arkansas 135 | Chev _—«'86 | Ford 30| Int 11) Dodge _—‘3 | Stude 2|;Au-R 1 
California 463 | Chev —_—-226 || Ford 119 | Int 24 Dodge 23 | GMC 16 | Autocar 9 
Connecticut (153 | Chev -(61| Ford 40 | Int 17| Dodge 12|Reo 8|GMC 4 
Delaware 47 | Chev 31|Ford 16 Int 5|GMC 1° 
Florida ~+201| Chev. —~'81 Ford. +49 ‘Int +(27| Austin 25|GMC 6 | Dodge 4 
Georgia — — ‘Chev _(69|Int 15 GMC 9 Ford 5| Federal 4/| Austin 3 
Idaho — ‘Chev —-12|/Int = =63|D-F-I 1 Ce ee 
Illinois ae | case 198 | Ford 107| Int  105|Dr 49| Dodge 37 GMC 24 
Indiana 404; Chev 195| Ford 73 _ ~ 59 Indiana 20 | Dodge _13 | GMC 12° 
Kansas 106 | Chev 63 | Ford 25 | Int li | Dodge 3|Reo  —-2_s~«G-Wo 1 
Louisiana “35 | Chev 27 | Ford 12 int 11 | D-G_ 2|Stude 14 
Maryland 163 | Chev 73 | Ford 31 | Int 21 | Dodge 9 | Brock 7 | GMC 5 
Massachusetts 350 | Chevy _—‘142 | Ford 85 | GMC 27 = 26 | Dodge _—20 | Reo 10 
Michigan _—S319'| Chev _132 | Ford 60 | Dodge —42.| In 41 | Reo 15 | GMC 10 
Minnesota 264 | Chev _‘147 | Ford 44 | Int 35 | or 14 | Dodge 7 | GMC 6 
Missouri 619 | Chev 355 | Ford 128 | Int 89 | Dodge 37 | GMC 17 | DT i4 
Montana 107 | Chev 43 | Ford 34 | Int 21 Dodge 5 | GMC 2 | Fe-M 1 
Nebraska 152 | Chev 82 | Ford 29 | Int 22|DT-D  6|G-Wo 2/|I-M-R_ 1 
New Hampshire 73 | Chev 38 | Ford 16 | Int 8| GMC 4| DT 3 | Dodge 2 
New Jersey aK Chev _ 148 | Ford 81 | Int 44| White 18 | Federal 14 GMC 10 
New Mexico 30 | Chev 19 | Ford 8|In-S-W 1 ae | 

New York 853| Chev 312 | Ford _181 | Int “89 | Dodge ‘63 | DT 35 | GMC 30, 
North Carolina 199 | Chev 112 | Ford 44 Int 20 | Austin 7| GMC 5 | Dodge 4 
North Dakota _16 | Chev 8 | Int 3 | D-F 2| DT aoe cst 

Ohio 368 | Chev _‘157 | Ford 75 | Int 55 | Dedge 24 | GMC 14 | White —_10 
Oregon 71 | Chev _—36 | Ford 11 | Int at D-G 6 | Reo  . a 
Pennsylvania 919 | Chev 392 | Ford _196 | Int ‘Dodge 58 | GMC 25 | Reo 18 
Rhode Island 62 | Ford 21 | Chev 14 | Dodge =¥] [Int  6,|GMC 3\/ITR 2 
South Carolina 130 | Chev 82 | ae 35 | Dodge 5 | Int 3| Austin 2/Fe-G-I 1 
South Dakota 39 | Chev 21 | Int 6 | D-F_ 4\Stude 3/DT 21) 2 ie 
Utah 50 | Chev 30 aad 11 | Dodge 3 | G-In 2| White 1|_ an 
Vermont 38 | Chev 14 | Ford 9 | Int 4 DT-1 ee et - 
Virginia 262 | Chev _—‘156 | Ford 58 | Int 17 GMC _8| Dodge = 6 Au-DT_ 4 
Washington _—:100 | Chev 40 | Ford 28 | Int 6|GMc s8|DR 2\* 1 
West Virginia 105 | Chev 61 | Ford 18 | Int 10| Dodge 5|GMC 3 Stude 2 
Wisconsin 191 | Chev 86; Ford  39|Int 35/DT 11} Dodge 5 G-R_ 4 
Dist-iet of Col. 62 | Chev 28 Ford’ 15| GMC 10 Autocar 6 | D-In 2 Au-Fe-M 1 
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Progress Is Difficult 


HATEVER progress the human race has registered in 

the four or five thousand years of its actual history 

has been made in the face of opposition. The human animal 

does not like change. He has an inherent relish for ruts; 

they are so comfortable, so cozy that he does not like to 

leave them and strike off in new directions. Progress 

most of us conceive as being motion in the same direction 

that we have been going, without change in the method 
or manner of the movement. 

In a recent article in the Chemical Society’s magazine 
Charles F. Kettering remarks: “In the automotive industry 
one of the things we deal with, and it is true in all industries 
because it is a psychological problem, is the tremendous 
reversion to type. We want to keep making what we have 
been making, even though it does not meet the circum- 
stances.” 

All industry encounters just that tendency to revert 
to type, or perhaps it might be called continue in type. 
When an engineer has produced what is acknowledged to 
be a fine piece of work, he humanly assumes that that pro- 
duction is the end. He has an aversion from changing to 
something new. The Duke of Wellington fought for years 
against rearming British infantry with a newer and better 
type of musket from the ancient Brown Bess with which 
the Battle of Waterloo was won. 

The sales manager who has conceived and carried out 
a successful sales campaign is naturally prejudiced in favor 
of continuing to use that technique. Conditions may have 
changed’ so that the plan which once worked wonders no 
Jonger creates sales volume, but the original creator still 
considers it his baby and perfect. 

This human tendency to stay in a rut until circum- 
stances blast us out of it is something that all industry 
must guard against. And on the other side we have the 
maladjusted individual who wants to change all the time 
simply for the sake of change. Fortunately he is rare, or 
life and its products would be a perpetual whirligig. When 
we get the happy combination of the man who will change 
when conditions demand change and plow a straight furrow 
when that procedure is indicated, we have the constructive 
genius who is the rare leader forcing industry to strike out 
of its rut and make progress. 


An Industrial Measuring Stick 


NE of the best measuring sticks of industrial activity 
that we have is found in the consumption of elec- 
trical current. Industry largely depends on electrical cur- 
rent to operate its plants, and this current, in the main, is 
bought from the companies which specialize in supplying it. 
Every week the Edison Electric Institute reports on 
the consumption of electric power by districts. For us in 
the automotive industry the principal interest is found in 
what is known as the “central industrial region,” a district 
bounded by Buffalo, Cincinnati, St. Louis and Milwaukee. 
This area includes the whole Detroit district, Chicago and 
most of the other centers where automotive manufacturing 
is mainly carried on. 

In a recent issue Automotive Daily News published 
some figures issued by the Edison Institute, showing the 
percentage of decrease in the use of current this year, week 
by week, in comparison with the same weeks of 1932. It 
was interesting to note the progressive story told by these 
figures. From January 1, 1933, the percentage of decrease 
under last year ran from 8 to 12 per cent., until about April 
1, when the drop began to decrease. In the week ended 
April 2 the decrease under last year in the central indus- 
trial region was only 3.6 per cent. It was more than coinci- 
dence that this period of reduced decline corresponded with 
the increase in automotive manufacturing. Our readers 
wil] watch further comparisons of these power consumption 
percentages, and it would not be surprising to see the 
decrease turned into an increase as the automotive industry 
gets into full stride. 


Dodge and Plymouth Take to Water 





Here is the good ship Penobscot of the Nicholson Universal Steamship Line, pulling away from its Detroit 
dock loaded to the “gunnels” with Dodge and Plym outh automobiles consigned to Dodge dealers in Cleve- 
land. The shipment is the year’s largest to go to a single group of dealers. On arrival at Cleveland the 
cargo will be distributed under supervision of Paul Gee, resident regional manager of Dodge Brothers 


Washington 


Corporation 


Trade Group 


Hears Legislative Report 


The legislative committee of the 
Washington Autemotive Association 
and the Seattle Automobile Dealers’ 
Association has presented the fol- 
lowing report on its activities during 
the present legislative session. 

From the automobile dealers’ 
standpoint the last session of the 
Legislature was the most satisfac- 
tory in the history of the state, and 
it is conservatively estimated that 
through the efforts of the legislative 
committee over $1,000,000 annually 
has been saved to the automobile 
dealers of the state of Washington. 


Unfavorable Legislation Opposed 
and Defeated 

“As was anticipated prior to the 
convening of the last session, many 
bills were introduced which, if en- 
acted, would have affected the au- 
tomobile business adversely, and 
consequently we strenuously opposed 
the following measures: 

“House Bill 15, a bill providing for 
a state fund for the indemnity of 
persons who are injured or whose 
property may be damaged by auto- 
mobiles. In addition to House Bill 
15, House Bill 19 and Senate Bill 39, 
both known as drivers’ responsibility 
acts, were introduced, differing in 
form from House Bill 15, but having 
the same objects. Opposition to 
these bills was made before the 
judiciary committee of the House, 
and at numerous conferences with 
individual members and subcommit- 
tees. 

“House Bill 55, unemployment in- 
surance bill which would have in- 
creased the payroll of every dealer 
in the state by approximately 40 per 
cent. 

“House Bill 106, a bill limiting con- 
trol interest rates to 6 per cent. 

“House Bill 151, providing for the 
passing of title on payment of one- 
third of the purchase price under 
the contract, 

“House Bill 111, a community 
property bill, extending the rights 
of the wife to equal control over 
personal property. 

“House Bill 289, a small loans bill. 

“Senate Bill 38, an automobile per- 
sonal property tax bill, requiring 
payment of taxes at time of ap- 
plying for license. 

“House Bill No. 51, and Senate 
Bill 273, calculated to give mechan- 
ics a dien for labor and materials 
which would take precedence over 
existing conditional sales contracts 
and chattel mortgages. The passing 
of House Bill 5, certificate of title 
bill, did away with any necessity 
which may have existed for a bill 
such as House Bill 51. 

“Each of the bills hereinabove 
mentioned were defeated. 

“We also opposed Senate Bill 10, 
the chain store bill, which finally 
passed both houses in amended 


form, but was vetoed by the gov- 
ernor. 

“We also opposed House Bill 92, 
the occupational tax bill, which, be- 
ing. strongly favored by the gover- 





nor and the administration, was 
finally passed after many amend- 
ments. The bill is long and in- 
volved, but in the final analysis it 
provides for an excise tax, varying 
in amounts as it applies to different 
occupational classifications, the 
amount of the tax being measured 
by gross income or gross proceeds of 
sales, but not by both. ‘Gross in- 
come’ is defined as income without 
any deduction on account of cost of 
the property sold, cost of materials 
used, labor costs, or any other ex- 
penses whatsoever, and without any 
deduction on account of loss. ‘Gross 
proceeds of sales’ are defined as 
the amounts accruing from the sale 
of property without any deduction 
whatsoever. It also provides for a 
tax upon all wholesalers or jobbers 
equal to two-tenths of 1 per cent. of 
the gross proceeds of sales, and tax 
upon all persons engaged in selling 
goods at retail of five-tenths of 1 
per cent. of the gross proceeds of 
sales. The bill further provides for 
a tax of 2 per cent. on the gross in- 
come of finance companies engaged 
in the business of loaning money on 
retail sales or of discounting or re- 
discounting conditional or other 


sales contracts. Sales of property to! viges for an official certificate 


the United States government or to 
the state of Washington or any of 
their departments or institutions are 
exempt from this tax. 
takes effect on the first day of 
August, 1933, and continues in oper- 
ation until the thirty-first day of 
July, 1935. Taxes will be payable in 
monthly installments and must be 
paid in full before any action may 
be instituted in any court to con- 
test any part of such tax, except 
upon constitutional grounds. All 
remittances shall be made to the 
Tax Commission by bank draft, 
certified check, cashier’s check or 
money order. 

“The provisions of this bill should 
be given very careful study by every 
dealer in the state. First, as to what 
is meant by ‘gross income’ or 
‘gross proceeds of sales’; second, as 
to the advisability of passing the tax 
on to the consumer (this question 
depending upon the business policy 
of the person, firm or concern af- 
fected, there being no inhibition in 
the bill against passing this tax on 
to the consumer); and, third, from 
a legal standpoint, there is serious 
question as to the constitutionality 
of the bill, in that it may be con- 
strued that it violates the provi- 
sion for uniform taxation on the 
same class of property; and further, 
that it may be construed to be an 
amendment to the state income tax 
(initiative 69), thus violating the 
seventh amendment to the State 
Constitution, paragraph C. 

“We also strenuously opposed sub- 
stituted House Bill 29, providing for 
@ moratorium on all mortgages, 
which bill, in its final form, in- 
cluded chattel mortgages and con- 
ditional sales contracts. Members of 
this association, conferyed . with. the 


This bill | 


ep 





governor over this bill, and, as 
result of these conferences and man 
other conferences, the bill was 
| finally vetoed, saving business men 
of the state an endless amount of 
confusion and monetary loss. Ong 
of the most vicious features of th 
act was that it sought to include and 
provide for a stay of proceedings i 
all actions for the recovery of money, 
leaving the matter within the discres 
tion of the trial judge. This provie 
sion would have seriously hamper 
all credit transactions within t 
state of Washington. 

Favorable Legislation Substituted 

and Enacted 

“House Bill 5, Certificate of Tit] 

Act, similar to the Pink Slip Act o 





|after July 1 of this year, and fixe 


California. This bill had passed at 
two prior sessions of the Legisla- 
ture, but was twice vetoed by Goy 
Hartley. At the last session the bil 
passed after considerable oppositio 

trom certain members of the Housé 
Judiciary Committee, which was 
successfully overcome, after we had 
prepared amendments to meet thé 
objections made. Upon passage 0! 
the bill, it was signed by Gov. Mar- 
tin. While the law does not becom¢ 
effective until December 1, 1933, ape 
plications for certificates of owne 
ership may and should be filed with} 
the director of licenses promtply 
after July 1, 1933, to avoid conges 
tion in the department of the di 
rector of licenses, which will resul 
if every one waits until December 

to make application. The act pra 












ownership to be issued with nex 
year’s license, except where certifi 
cate has been previously issued. 

also permits application to be ma 


the fee for such certificate at 5 
cents. It provides for the transfe¥ 
of the certificate of ownership 
case of sale of the vehicle, and f 
filing the certificate with the di 
rector of licenses in case the vehiclé 
is mortgaged. 

“The operation of the law i 
Washington will be substantially t 
same as the law in California, whic 
operates as follows: There are tw 
certificates issued, white and pin 
The white certificate is carried i 
the car and the pink certificate 
retained by the legal owner. Whe 





a dealer sells a car on contract th 
dealer’s name is shown as leg 
owner, and the pink certificate 
forwarded to the dealer and not 
the registered owner. The registere 
owner cannot transfer title to 
car without the pink slip, and th 
dealer holding the same as securit: 
naturally will not release the pin 
certificate until the contract 
settled. When the contract or chat 
tel mortgage is paid up the deale? 


(Continued on Page 6) } 


COMING EVENTS |} 


MAY 
2- 5—Washingten, D. C. United State@ 
Chamber of Commerce, meeting. 
17-18—Tulsa, Okla. American Petrolew 
Institute, mid-year meeting, Ma 
Hotel. 
16-17—Lowisville, Ky. American Autome- 
bile Association, convention. 
18-July 3—Berdeaux, France. Seventh AQ- 
tomobile, Nautical and Aeronautical 











Pre D 


AUTOMOTIVE DAILY NEWS, FRIDAY, APRIL 28, 1933 


5 





Production — Engineering — Factory 
Edited by Herbert Chase 


ROAD ENGINEERING TO PROMOTE 
EFFICIENCY IN TRACTIVE EF FECTS 





Showing the traclive 

resistance offered by 

d fferent forms of 
road surfaces. 
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RESISTANCE IN POU'NOS PER 


8888S 


DISTANCE TAKEN TO RISE ONE FOOT 


In the current issue of The Autocar, our English con- 
temporary, there is an interesting article by an English 
highway engineer, a man who has devoted his entire profes- 
sional career, the magazine assures us, to the problems of 


highway construction. 
of roads adapted to modern 


This authority discusses the design 


traffic, and he considers the 


problem of plotting the curves as one of the crucial points 


in highway engineering, as follows: 
a se, te oe ee 


curves used in modern engineering 
practice, simple circular curves, and 
various forms of transition or ease- 
ment curves, in which the curvature 
increases to a maximum at the mid- 
dle of the bend. In road work, tran- 
sition curves are not of the first im- 
portance, as the mechanical means 
of steering a motor vehicle enables 
the driver to slew his wheels to the 


angle necessary to negoiiate a simple 
circular curve easily and comfort- 
ably; widening on a curve is import- 
ant, since it provides the extra width 
required in handling a vehicle; su- 
perelevation is all-important. 

The centrifugal force exerted on a 
car rounding an unbanked bend is 
altogether outside the control of the 
driver, and is resisted entirely by the 
friction of the wheels on the road 
surface. The car is subjected to an 
outward thrust, and to an overturn- 
ing force which can be felt in the 
compression of the springs on the 
outer side of the car. If the car 
were tall in relation to its width, the 
overturning force would be danger- 
ous, but for the normal car, with its 
low center of gravity, the friction of 
the wheels on the road is overcome, 
and skidding supervenes before over- 
turning can take place. 

The correct amount of supereleva- 
tion, or banking, to counteract the 
centrifugal force can be accurately 
calculated for a given radius and a 
given speed. In practice, however, it 
is seldom possible to superelevate a 
vurve to the extent that may be 
mathematically desirable for the 
working speed of the vehicles using 
the road. The maximum crossfall 
that can he given to the road is de- 
termined by such considerations as 
local topography, gradient, the sta- 
bility of slow-moving ‘traffic, and 
safety under reasonable bad-weather 
conditions. It is essential that a car, 
or any slower vehicle, whether start- 
ing, accelerating, braking, or at rest, 
shall be completely stable and in no 
danger of slipping across the road. 
Thus it is only feasible to superele- 
vate curves that are at all sharp for 
speeds in the vicinity of twenty miles 
per hour, and for vehicles using the 
curves above these speeds the effect 
of the centrifugal force will be con- 
siderably mitigated, but not fully 
neutralized, though, having settled 
the maximum amount of superele- 
vation permissible, there is no rea- 
son why gentler curves should not 
be superelevated for speeds more in 
keeping with modern requirements, 
particularly as the driver of a motor 
vehicle does not slacken speed on 
curves of large radius. 

In recent years, extensive observa- 
tions and experiments have been 
carried out, both in this country and 
on the Continent, in order to analyze 
and measure the damage caused to 
road surfaces by mechanically pro- 
pelled vehicles and to ascertain the 
effects of various surfaces upon the 
vehicles themselves. From the re- 
sults of these experiments it would 


appear that the harm done to a 
road depends on the three factors 
of weight, speed and springing (with 
particular reference to the tires). 
Weight has the least marked influ- 
ence, the factor of speed is much 
more important, but the nature of 
the springing is paramount. . 

Of the three types of tires which 
were considered in these investiga- 
tions—iron, solid rubber and pneu- 
matic—it was found that iron tires, 
which are, fortunately, obsolete in 
this country, do incalculable harm to 
the road, and that solid tires are 
almost as destructive as iron tires 
when fitted to heavy vehicles, and, 
at their best, do more than ten 
times as much damage as pneumatic 
tires. The great elasticity of solid 
rubber tires when new sets up un- 
dulations and causes potholes in the 
road, and, when they are worn, the 
rubber has lost its cushioning ef- 
fect, and they are virtually little 
better than iron tires. 

Low-pressure pneumatic tires, 
though having certain inherent dis- 
advantages, possess an immense su- 
periority over all other types. They 
set up, respectively, one-tenth and 
one-third of the amount of vibra- 
tion and shock to the vehicle of 
solid and high-pressure pneumatic 
tires, and they enable the highest 
speeds to be attained without caus- 
ing excessive vibration in the road 
or in adjacent structures. Contrary 
to damaging the road, their effect is, 
on most surfaces, actua)ly beneficial. 
They have no tendency to cause un- 
dulations and potholes, as the elas- 
tic deformation of the tire absorbs 
obstacles and fits on to any little 
roughness in the road. 

Their effect is, however, disastrous 
on metalled surfaces such as are 
found on second class roads, the 
sucking action of the tyres on wet 
days tearing stones from the road 
and flinging them to a considerable 
distance, each stone removed being 
an incipient pothole. This really 
means—since there can be no ques- 
tion of prohibiting the use of a 
system of tyres which has proved to 
be excellent on all other types of 
surface and which gives satisfaction 
to motorists—that an _ ordinary 
metalled roadway is an anachronism 
and is expensive in upkeep. 

As far as the road is concerned, 
the load that a car will pull, or the 
cost of pulling any load, depends on 
two factors—the surface and the 
gradient. Road surfaces differ very 
much in the friction and resistance 
they offer to the wheels of a car. 
On ordinary metalling the resistance 
to traction may be as high as 120 
pounds to the ton, and a pull may 
then only move a load of twenty 
times the pulling force. On as- 
phalt the resistance may be as low 
as forty pounds to the ton, and a 
pull may move a load as much as 
forty to sixty times the pulling | W 
force, whilst on an extremely hard 
and even surface the load drawn 


(Continued ‘om Page 8)’ - 





HIGH SPEED ELECTRIC 
DIE GRINDER 


The United American Bosch or- 
zanization at Springfield, Mass., an- 
nounces a new high speed electric 
die grinder for finishing metal pat- 
terns and dies, The tool has a spin- 
dle speed of 50,000 r. p. m. It is 


claimed that this speed is had with- | 


out vibration, enabling the grinder 
to be used on work of unusual 


type and allowing small wheels of | 


5-64 to % diameter to be employed. 
The manufacturer claims that this 


tool will grind to very small radii} 


and will operate in formerly inac- 
cessible places. A pistol grip is used, 
the housing being of Resistex insu- 
lation. 


ADVERTISING CLOCK 





In A. D. N. of April 22, page 5, 
there appeared a brief description 
of an advertising clock offered by 
the Sales Equipment Company, but 
no illustration of the clock was then 
available. The clock is shown in 
the above illustration. The clock 
can be had with an imprint of the 
name of the car and the words 
“Sales- Service” on } the dial. 


| 
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PERTINENT 


POKES and , PARRIES 


By HERBERT CHASE 
Engineering Editor 


Better Springing 


The writer has followed your arti- 
cles, in particular those dwelling on 
the riding qualities of our present- 
day passenger cars. We concur in 


your statements and criticisms. We, 
personally, feel that considerable 
pressure has been brought to bear, 
especially during the Jast session of 
the Society of Automotive Engineers 
in Detroit, that good results should 
follow. 

We give below a brief survey of 
what may be expected in spring 
suspensions for the next few years. 

We do not expect a radical de- 
parture from the present type of 
spring suspension on passenger cars 
within the next few years. 
other hand, we do expect more lib- 
eral consideration will be given to 
the physical dimensions and con- 
struction in the springs themselves. 

Cost has entered into spring 
specifications possibly more than in 
any other major unit, prompted by 
the keen competition among car 
manufacturers. Riding perform- 
ance has been sacrificed as a con- 
sequence. 

Justifiable criticism on the riding 
qualities of passenger cars, we be- 
lieve, will prompt car engineers to 
allow sufficient length of springs to 
obtain the low rates necessary to 
give a well-balanced ride and, at 
the same time, provide for long 
service without failures. 

We also believe that the follow- 
ing changes will be made in con- 
struction: 

1, There wil] be more nearly uni- 
versal use of rolled tapered leaf 
ends to minimize end pressure and 
excessive friction. 

2. The use of anti-friction inserts 
between the spring leaves either 
throughout their Jength or at the 
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READERS 


jends, again to reduce friction and 
| resulting unpleasant noises, is a 
| likely development. 

3. Another possible development 


|is a change in the method of at- 
| taching the springs to the chassis, 


allowing quiet, free and unrestricted 
movement of the springs. 

A great deal of attention has also 
concentrated on the front-wheel 
drive and independent suspensions. 
We believe the independent suspen- 
sion is receiving the most attention 
at this time, and no doubt we will 
see a number of manufacturers 
adopting it for production. While 
good-riding cars may be expected 
from this type of suspension, there 
are other mechanical features which 
require revamping. Simplicity should 
be emphasized on this type of sus- 





On the | 


pension. 
S. P. HESS, Chief Engineer, 
Chassis Spring Division, 
Detroit Steel Products Company. 





VARIABLE SPEED REDUCER 


The Smith Power Transmission 
Company, Cleveland, O., has Ge- 
veloped a variable speed reducer, 
which runs in a bath of oi). The 
| device is extremely compact and 
will give infinite speed control from 
zero to 1,200 revolutions per minute, 
using a control that is visible and 
easily worked. The unit may be 
stopped instantly and is noiseless 
in operation. It is built in capa- 
cities from one horsepower up. 


LUBRICATING PASTEX 


The Garlock Padding Company, 
Palmyra, N. Y., has just placed on 
the market a new dubricating paste 
for use in packings operating 
against gasoline and oils. ‘This is 
known as the Garlock No. 3. The 
paste is packaged in 12 and 24 ounce 
}and ive pound cans, 








Six Truch Sales Leaders for Feb., I 933 


Figures for March, 1933, will be found on page 3. 
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FEBRUARY, 1933 | FIRST | SECOND THIRD FOURTH FIFTH SIXTH 
State Sules | | | 
Alabama 127 | Chev 84 | F-In 18 | GMC 3 | Reo 2 | Au-D 1 | 
Arizona 34| Chev. + 17| Ford 10; GMC  4/Int  2/|Stude’=1{/ °°» °°». 
Arkansas +134 | Chevy + 91| Ford ‘132|Int = 7{| Dodge 3}Reo 8 1| 
California 574 | Chev 225| Ford 200|;D-S  27|Int 24| White 14 | GMC “13 
Delaware | 39| Chey —28 i ‘Yod tim 3 {tf ft a a 
Connecticut 120 Chev —s'53 | Int —Ss.22 | Ford —s16:| Dodge  7/|Reo 6|G-Ro 3 
Florida ——S=—=—=«366. | Chev «149 Ford (132| Int —S«41:'| Austin 27| Dodge 7|Reo 3 
Georgia 23| Chev. 9{|¥Ford 5 | Int~ 4{° “1 | Td —— 
Idaho =——“(‘sé19 | Chev=—Ss 7 | Ford 6|Int 4 i Dodge  2| Ao see 
Illinois 491| Chev 154 | Ford 112/ Int  7%|DT — 38| White 20|Reo 14 
Indiana 275 | Chev 134| Ford 58|Int —s. 37 | Dodge _15|G-I ‘7’ | Stude 4 
Kansas 151 {Chey 93{| Ford 37 | Int 10| DT-D  3{Stude 2/M-R 1 
Louisiana 109 | Chev. —«49'| Int -27| Ford ‘115 | Austin 9 ‘Dodge 3{| * 1 
Maryland 190 | Chev 106 | Ford  33{|Int —— 20 | White 6|GMC 4 | Dodge 3 
Massachusetts 304 | Chevy 173 | Ford ‘37 | Int 24|D-R —-12|GMC__— sill | Stude—s 7 
Michigan | 299| Chev 151 | Ford 63 | Dodge 22 Int _—s«18: | G-Wi__—'10 | Reo 9 
Minnesota 203 | Chev 118|F-In 28|Reo  6| DT 5 | Federal 4 | Stude = 
Missouri 555 | Chev 299| Ford 99 | Int 60 | Dodge 25|/DT  18| Fe-W 9 
Montana “9 | Chev 4'| Ford 3 | In-w 1 | ee ee —e 
Nebraska 58 | Chevy _‘31 | Ford 12 [Int 8|Dr 2|G-I-R _ = 
New | Hampshire — 49 | Chev 27| Ford 11 | Int a. < . Sed Wan 
New Jersey 363 | Chev _152| Ford 72/|Int | 52| Dodge 30|GMC  15|DT a 
New Mexico  —*37 [Chev 18 r Ford 10 | Int 9 | Dodge 1 [ Reo _—«s10 | GMC 9 
New York 1196 | Chey 455| Ford —_—213 | Int 175 {GMC —89 | Dodge 43|/DT 37 
North Carolina 230 | Chev 138 | Ford _—_58 | Int 17 | DT-D 5 | Au-I-R 1 | EE. 
North Dakota 13 | Ford 5| Chev _—4 | Int 3|Reo 1/4 be 
Ohio ——éiA | Chev —s197 | Ford _—i15 | Int 40 | Dodge 15|R __10{/GMC 8 
Oregon 55 | Chey (25 | Ford” "19 | Int 8 | Dodge 2 | ‘aT | 
Pennsylvania 818 | Chev 325 | Ford 230 | Int _—+‘101 | Dodge 43/GMC 16 | Stude 13 
Rhode Island 39{ Chev _17| Ford _—‘6 | Reo ‘5|I-In 3 Ti GMC 2|M-P-Ro 1 
South Carolina 16 | Chev 39 | Ford —_—28 | Int 5 | Austin 2 | D-G 1| oe 
South Dakota 36| Chev 15 | Ford _—14 | Int 5|DT-S 1 ae eae: 
Utah 32 | Chev _19 | Ford 6 | Int 5 | Dodge 2 | __ ne 1 aps 
Vermont 36 | Chev 19 | Int 6 | DT 5|Ford 3/D-I-R 1i{ | 
Virginia 252 | Chev _—‘143 | Ford 60 {Int _—s21 | Dodge 10|GMC 55 | DT 4 

Washington 81 | Chev 42|Ford 23|Int — 4/| A-D-C | A-D-G-S 2 j |DT-R 1] ed 
West Virginia 102 | Chev 53 | Ford 19 | Int 11 | Dodge _7| G-R 4|I-St 1 
Wisconsin 166 | Chev _—*'73 | Ford 45 | Int 22|DT-D _6|G-S 4| Sterling 2 
District of Gol. 59 | Chev 24 | Ford 13| Austin. .6|G-In 4 | Mack 3[* 
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guardians of all minors under 21; 


Washington Trade Group requiring examinations as to quali- 


fications, and providing for license 
of two-year terms, expiring on July 

Hears Legislative Report  |ssrze: sees a. 
i “And Senate Bill 169, providing 


(Continued from Page 4) |the fee for additional plates from many new and additional require- 


delivers the pink slip to the regis- | |$10 to $2. This bill will mean a sav- ments upon motor vehicle lights. The 
tered owner and he, in turn, has| }ing of many thousands of dollars | bill is long and involved. Your serv- 
the certificate transferred to his | anually to the dealers in this state.|ice shop may be able to take ad~+ 
name. The certificate is valuable as| “Two other bills should also be | vantage of these new requirements. 
documentary evidence of ownership | mentioned which were passed at the | We suggest that you procure a copy 
for the benefit of those to whom the | ast session: | of the same from the department 
sale or pledge of a motor vehicle is| «fzouse Bill 17, providing for the | at Olympia. 
offered. licensing of motor vehicle operators, | “The foregoing report is the meat 
“We also procured the enactment|and authorizing temporary driving | of the whole session from the auto- 
of certain provisions of Senate Bill| permits; prohibiting the issuance of | mobile dealers’ standpoint. We esti- 
63, which reduces the dealers’ an-|a license to any one under 16; re-| mate a savings to automobile dealers 
nual 1 license fee from $50 to $5, and! quiring the signature of parents or | on account of House Bill 5, Senate 


| 





Bill 63, the defeat of the unemploy- | VIRGINIA GAS TAX 


ment insurance bill, the moratorium 
bill and the other measures enu- 
merated above will be well over a 
million dollars annually. 

“T should like to take this, oppor- 
tunity to emphasize upon the auto- 


motive industry of this state the 
great importance of supporting your 
legislative committee every two 
years, not only financially, but in 
co-operating with the committee 
when asked to communicate with 
your representatives at Olympia. It 
is of vital importance to this indus- 
try that we be prepared and in a 
strong financial position to protect 
our jnterests at each session of the 
Legislature.” 


COLLECTIONS INCREASE 


Richmond, Va., April 27 (UTPS).— 
State gasoline tax collections in 
April covering gasoline sales re- 
ported in March were $898,018.35, 
which is 21 per cent. greater than 
the $741,387.35 collected for the pre- 
vious month, and 5 per cent. more 
than collections for the same period 
a year ago—$855,269.88. 

The total showed an increase of 
$156,631 over March collections, and 
a@ $42,748.47 increase over collections 
during April a year ago. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 





Complete New Commercial Car Registrations for 1932 by Makes and Months 





2 

a 

a 

a 
January 43| 77 5317) 177; Ts7 71) = 496) *| 1314, 40 
February 62; 75| 5581} 171| 621 ot 510| om 1271| = 
Mareh 166! 57} 6541) 185) 816 7 541| 1584| 142) 
April 141) 106; 7058} 238; 958 | om 4468812) 1784} 197; 


74, 6003} 249, 1015] 242; 7067) 610! = 1703) 3 184] 1 


81! 
7200, 506) 115, 1522) 7| 167) 




























June 99) 95: S531; 215) 882 | 105) 
July 71 51; 4370) 192} 763 | 95| 5982; | 115, 1216) 
August 60) 49; 4908) 139; 665 79| 6282, 492, 114, = 1198) 


58) 44 +5300, 176) 96, 6143) 386, —«:133) +~—«1243) 
511s) 190) 638] 63) 6127) 401; 160) 1227 
62; 71) 2406, 161, 534) 76, 4747, 454, 71) 805) 5 
December 68,55, 2626) 147) 426 8i| 4196, 3964) Go| ~~—+‘764i 2) «63 
Yearly Totals | 1009, 812; 60839, 2249/ 8732} 1167, 66776, 6351| 924) 15721; 180] 1421) 


*Combined with Brockway. 


























4) 315) 26) 
106) 6 240 17| 46] 


oe; 10; ~*158) aC 





100i 11) 354] 38} 53} 160), __—*122) 
{110 . 292, 25; +86) 190 147 


344, 36, 105) 217) 567 

356, 24, +118) 301) 
7 357| 16) ia3| 276 144 
87| 226) _123/ 
; 118 
4 21, i G1) 235 &4 
10,57 110) 
























149, 92) 
125) 5| 37, 108) ~~ 108/ 
3185, 227; 866] 2429, 2138) 

















123) 390} 14767|\January 
115} 407| 14522\February 
138) ~ 450] 16759|March : 
137| 397, + 17777|April 

116{  423| +18688|May 
99% 399 17813\~ane 
407| + 14695|July 
66, 257) 15010|August 

54; 220) +15180| September 

















56} 219} 10389|November 
74 196| 9522|December 
1132| 4012| 180279|Yearly Totals 





Final Revision Complete New Commercial Car Registration Statistics, Dec.,’32 


Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Mlinots, which are supplied by the Robinson Advertising Service, Springfield, Ml., and New Jersey, which 
are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Metropolitan district figures compiled by Sherlock & Arnold are included in New York state total. 
Readers desiring county, city or town lists, or lists of owners in any given section, may obtain these by addressing any of these three eompanies. Some of this data has been published 


previously, but it is given here complete for the convenience of our subscribers. 
Returns for today: Iowa. 


In this table, 48 states and the District of Columbia. 






States 



























































Comparative figures for December, 1931, on Page 7 


Overland 





Willys- 


















Alabama 106| Alabama 
Arizona | } 37|Arizona 
rkansas } | | | | | | | | 11|Arkansas 
California | l f | 1. 9) 1 | 20) 6] 1] 27| -«-455|Calfornia 
Colorado | |  +#+»|  #+'8 °&+| 3B |; ww ty} | #8 _ | j 1 | | 2| 1| 2) fl 51\Colorado 
Connecticut | (2). + ~ +~»| 47) +2) a2) 6 oo) 24) +o} a3) ‘| 5] 1] 8) } i 3] 2 1 | 168)Connecticut 
Delaware | | | 10 | | | 15] | | 1| | 1) | { 1} | | | | 35|Delaware 
Florida | l 71/ 5| 4 5] “T9 3} 2) 23} } | | 5] } | | } 24) ~+=313/Florida 
Georgia | =a 1) 2|  -_— -. a @ | ' 82|Georgia 
faaho Se ee |... Te eee 
Illinois | ; 215 15) lift 2 —«24j 1 2| 16) | | | 1) | j 1| 1] | 1}  480/Iilinois 
Indiana oft SS|SCtCtdS(C(‘é HYOC!C«*dAYY~C~C~‘é‘(.TSSC<‘ | HSC«)SC<C~*~‘Sz‘SC‘<~*é‘iY:C;‘*S 3) 4 | 3j__:156|Indiana 
Iowa — 9 ; 110 10° ®OfF ae oe ee ee. ee ee j 4 | 4) |  306/fowa 
Kansas ee ee ee ee ee ee ee ee ee ee ee 1| | 4| 1| 62|Kansas 
Kentucky | | | 6 9) — -— a. hUuLehvhUmrerlrlUc } | 1 | | 4). Ij } 6) 222\/Kentucky 
Louisiana fe Uh CUM la hd a ee me me j ] { j | | | } 1| 81|Louisiana 
Maine — } =a a [ {| 2% 4] j lj | 1} 1j | | | 58|Maine 
Maryland ; 4 CCH } 5| 2) — Se”: CC Le eS ee ee ae ee yy «114 1 2}. +138\Maryland 
Massachusetts | 4 2) 59 5) 15, 4 «4132 «2 £3 © 18 = 5] 1 | 1 7| ] 1} + -292|Mass. 
Michigan | | | ia 3 | 2 oy #€6ofCOD ‘ | 5] i |G 2; —*10|+~=—«509|Michigan 
Minnesota | | _—46) 6) 4| i; 6&4 men: Somme } ij 3] 2| [2] 145| Minnesota 
Mississippi | | 17 ] 1| | 43} | | 13] } | | | _73/Mississippi 
Missouri |} 134) 6) 19 106) i, it 2 | 2| 6; 317|Missouri 





Montana 
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7 7 | \ 
| 

Nevad 


| 14 ij 2 





| 
| —- az 
| | 3 
| 
| | 





New Jersey | 
New Mexico | 
New York | 14! 22; 156 

| ; 
N Dak 
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3 4 1 





i | 
| | | 
. \ | | | eto 
| | j 20} | 5] i | | | 1 } 43|Nebraska 
| | 1 | . oS oe | 2| — 1) oe — j a ae | | | 9|Nevada 
New | on | | | 2) 2) | j 19) { | 1| } | | | 2| 26|New Hamp, 
| ] ] ] 
1 | 
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lj 1} 14/Montana 





| 
| 10} 412\New Jersey 
| 3} 66|N. Mexico 














Pennsylvania | 23| 14; 303} 17| aa = 
Rhode Island | a ae” ee 
8. Carolina | I | 18) | 5] wt a 4 : z i 
5 kota | } | 7 | 1} | 16; * j | } 2918. Dakota 
Tennessee | | | 50} | 4| 3| 46! 2} ! cE l | | | } 3 z ! i 122/Tennessee_ 
Texas | | __156| | 5] ij 23a, 8 | 39) | ! | Ij j | 3 COI | y MsiTexas 
Utah | } | cae ee Pans j j 2) | | j | 1| { _:13\Utah 
Vermont | 1] 5 | if | eae | a i — j } i | j _ | | 26' Vermont | 
Virginia } 2 =O 6| 9| ij 112) 5| 1 | j | 2j | | | | {__201/Virginia 
Washington | | 37! 3 {. 1) ij 5| 1) a j 2 ] 2j j i 3} i | 6| 231|Washington 
W. Virginia] | 38). 1-9) -+1~~a)SSCSSC SSSCCCrCOCTTCOCSTSC~CSSCSC~CSYSCS~sYSSCSiSSC*idCSSCSYSCS*«sY:~CC*SRSW. Virginio 
Wisconsin | | } 3.) aa ep a incon 
Wyoming ! | De ee ee ee 3} | } | 2 } | { | | _ 20|Wyoming 
Dist. of Col. ee 3] a ~SC«S ] ] ae Diet. of Cot 
Totals | 68} 55, 2626, 147, 426; 81; 4198; 364; 69, 764 2] ~—s63 6| 125} 5} 37] 108, 108; 74 196, 9822| Totals 
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CENTURY WHEELMEN 
MEET IN PHILADELPHIA 


(Continued on Page 7) 
anniversary, with a banquet, on the 
evening of Tuesday, April 25, in 
the new headquarters of the Phila- 
delphia Automobile Trade Associa- 
tion in the Inquirer Building. 

Any one who could raise the cur- 
tains on the event would have seen 
this gathering of old-timers revert 
to youth and live over earlier times 
and scenes, which were recalled by 
pictures taken during the early 
nineties, the happiest days in the 
lives of a majority of the surviving 
members. 

Col. Louis J. Kolb was the pre- 
siding officer and toastmaster. Any 
one that knows the colonel’s capa- 
city for leadership can readily ap- 
preciate that time did not hang for 


ees —— 
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a minute during the entire evening. 

Former officers of the organiza- 
tion present were ex-Presidents 
Edward Watts and Walter Bailey, 
also Marriott C. Morris, former 
president of the League of Ameri- 
can Wheelmen, the national organi- 
zation of an earlier day. Another 
notable attending was George D. 
Gideon, former chairman of the 
Racing Board of the League of 
American Wheelmen. 


Col. Kolb paid a striking tribute 
to the oldest member of the organi- 
zation present, John N. Zook, in his 
ninety-first year. Mr. Zook has the 
rare distinction of being connected 
with one corporation in the city of 
Philadelphia for a period of sixty- 
four years and is still active. 

Responsibility for the gathering 
and attendance was capably handled 
by the long-time secretary and 
treasurer, H. G. Fitler. 

A total of one hundred and one 


guests were present, the rolls of the 
organization showing that nine 
former members, present at the last 
annual gathering, had died in the 
interval. 

It is a treat these days, and in 
the face of present general business 
conditions, to see a representative 
gathering of business men, for- 
| getting the problems of the moment 


‘New Dealers 
| Appointed 


ARKANSAS 





|in the pleasures of social contact Guana Service 
and recollection, and it is a pity E 7 

that more of this “get-together” CALIFORNIA 

spirit has not been sustained over} Nash—J. P. Strom, Richmond. 
the years. COLORADO 


Hudson-Essex — Pace - Cheatum 
| Motor Company, Delta. 


DISTRICT OF COLUMBIA 


EMPIRE STEEL OUTPUT 
AT 100% OF CAPACITY | 


Mansfield, O., April 27—The local | 


plant of the Empire Steel Corpora. | ‘in hm ce aaner 
tion is in production on schedules | 7 FLORIDA : 


of approximately 100 per cent. ; Nash—Gato & Navarro, Inc., Key 
pacity, according to an announce- | West; Ward-Leonard Company, Or- | 








}ment by C. H. Henkel, receiver, ‘Jando; Walker-Wilder Motor Com- 


pany, Palatka; McCarty Nash Motor 
Company, St. Petersburg. 
INDIANA 
Nash—Nash Sales and Service, 
Hammond. 
IOWA 
Hudson-Essex — Schuler 
Company, Monticello. 
KANSAS 
Hudson-Essex — The Ware Motor 
Company, Kansas City. 
KENTUCKY 
Hudson-Essex — McCraw Motor 
Company, Ashland, 
MAINE 
Nash — Piscataquis Motor Com- 
pany, Dover-Foxcroft. 
MARYLAND 
Nash—Melvin M. Engle, Freder- 
ick. 


Motor 


MASSACHUSETTS 
Nash—Paul T. Abrahamson, 
Chelmsford. 


East 





Complete New Commercial Car Registrations for 1931 by Makes and Months 



































January 223, 153; 7566} # 167; 1178 111} 11308) 444, 1324) 21) 225) | 273) 62; 84) 273; 222; 157) 623; 24414/January 

February 177 108; 7457) 135} 100; 10868) *| 1368; 38 | 185) 261| 47) B5 268, 204) 184) 481| 23475|\February 
121; +150) +9396) 144) 1358 3; 14728; 454; *| 1880) 36] 287 08} 57; «139 361; 207| += 283 ~=—«586| + 30600'March 

April 36 5) 17752) 600 | 2205, 52) 344 354, 104, ~—=«166 | ~—SS81| +~=«228;—S—«C«S4G]~—S=CSTAS| +S0851|April 

May I 188) 60) 1491 166) 15671 540| *| 2382) 39| 346) 306} 101) 175 | 426 = 253) 421) 645| 33489|May 

— 144] 60,230) 128 12447, 510 | 2076) 45] 293) | 467) 59 «132 269, 267/ + =351) 595) 28490 June 

July 134} ~=°143) +~«=—«9538] = 304; —S«s1:249 150, 12924] *| 2279) 58] 288) li; 647] 71\ 301; 231/354) 549) + 30085iJuly 

August 1 186) 8951) 086 125) 11573; +733 *| 1825) 25] 287} 8-609) 58, 117] 248 207| 277| 441) 27032\August 

September 130, 110; 8814; 229, 923] 101j 10838; ~~ 642) *| 1866] 37) —~*:174 12; 622] 68; ~—~+109 292; +236; ~«=«27i| +~«493)+*«25967\September 

October 157; 148) 8704) 233] 116; 9594; ——«768} *| 1691| 39| 226; 1ij_578|—44)_—s12] 308] ~—=s214]—«237| = 18] +—-24695|\October 

November | 95) 70| 4833; +161; +717 105[ 6155; 625, | ~=—«i067]_—s SAY M5| SSC«SCC ATG 83| 198; 159 124; 508/ 15546\November 

December | 1ii/ 70| 4253). +«+111;+~«#=#+640 132; 4996; —-503) *| 1020 26 145) 6; 328) 22) 74| 150) 133) 126) 301) 13147/December 















1748] 1685) 
*Combined with Broackway. 


99600| 


















2483| 13518 1523| 138854| 


6919} 








































*| 21073} 445| 2945! 57| 5165; 739| 1394] 3495) 2561! 






















3131| 6465) 313800/Yearly Totals 








Final Revision Complete New Commercial Car Registration Statistics, Dec., "31 


This table is repeated for comparative purpeses only. Figures for December, 1932, on Page 6 
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Republic 
Studebaker 





Indiana 
Stewart 
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ae 
BS 3 3 States 
“S69 1368 
Es 





Alabama, 1931 | 51| | | 136/Alabama, ‘31 
Arizona, 1931 ae sh Se l | | i l 1 | | | 53\Arizona, ‘31° 
Arkansas, 31 | | | 9) } Ss! ee ] | { } l | | } | 12\Arkansas, '31 
California, ’31| 10| | 168) 1| Si] | S877 4| 5| | 24| 2| | 15| 8] 6| 39) 768|Calif., “31 
Colorado, 1931 | l | 18; 2] a. —_ = | i} ‘| l 4| ‘|__| _94(Col, 1931 
Conn., *31 | 8] 1] 59). + +»5| ii) O| &5| 16) 3] 9| 1| 17| 3| 4| 2| 4) 3] 5| —-:260/Conn., *31 
Delaware, ‘31 | 1| | 9] ] 1| 14; ~«2| ce ee a | | j | j 33Delaware, ’31 
Florida,’31_ |  +|  #2»| +I. | Jd) 3 2 | |©6h|lCUyDU™UCUCUYCUCSCUUCUCUTCO | | 1) 1] 1 |  502|Florida, "31 
Seeger oe ee ee , oo. ee 4__ SiGeengia, “2 
Idaho, 1931 | | 6| | 3] | _:13) | | ae aa ee | ! 1] | __26|Idaho, 1931 
Mlinois, 1931 | | ij 64| 15) 15} + +2| ~~ +105) 18; i] j 4 } 1} oe 1|__3|__271 Mlinois, 1931 
Indiana, 31 | j 2] ~«:122| 3) 9] 1 80, «14/ | a . + 7 4) 1|__281|Indiana, st 
Towa, ’31 | | | 204} 1| 16] | i3i, {15} { 3) | 8| | | 9| 1| 3] | 443!lowa, ’31 
Kansas, 31 | j j 84| ] 5] a | | | 3| | | |_| _1| _213|/Kamsas, '1 
Kentucky, “ai | | 2; =: 103) 4) 3] 1; ~—«86| | | 3) 1| 11) 1 1] 3} | [ai 272\Kentucky, ’31 31 
Louisiana, ’31 | | | 37) 8| 1| 66, Si | | | 1| | | 2/ | 1| | ) «137 Louisiana, , Bi 
Maine, 1931 | | } 2, ~—SCti«d 4], TH a TI | 4| | 1} 6| | j i[_74/Maine, 1931 
Maryland, ’31 | 6| 6| 87) 6 ee] 4) yo 4 | | oC me | rT 3] os ll 23 231/Maryland, and, '31 
Mass., ’31 | 3] 76| 5} al) 4] ‘i7if 30) 1, 8  &«| 24 2| | 3) 1| [436 363|Mass., ’31 
Michigan, 31 } | 189) | 25 | a 21| 2] 2| j 27] | | 12s 7 CSS 5] __570|/Michigan, , 31 
a ee en | | ] 5| | | 1| | 3) 2) ~«172/Minn,, *3i__ 
2. CLC ee le ee a el | 7 7 ‘| j | [__41(Miss., ’31 
Missouri, ’31 | 1| T uhltlhlhla.!hUmllhl 17| | 1| rT 12; —C*D | 5 I 4| 8|  358|Missouri, ‘31 
Montana, "31 | | | 7. ] | ese | | | | | | 10) 1| | 45/Montana, ’31 
Nebraska, 1931) | | 45) | | 1| 24| = 1 ] | | 1| 1| 2| | 95\Nebraska, '31 
N. Hamp., ’31 | ee 2 | -10| ae | 2) | | } 2] | j | 1] 28,N. Hamp., '31 
N. Jersey, 31 | 7; +3) ~S=«WN A 6| ia] 20; «157; ~S—«O3 2| 8) | 14| 5] 1| 4| 1] 33| __514\N. Jersay, “31 
N. Mexico, ’31 ! i 33| | 2| | 63) | | | | | I | | | | |  99\N. Mex., ’31 
Nevada, 1931 | ee ee eee ee eee ee ee ||| 22\Nevada, ’31— 
New York, ail a a [ 13) 307] [| 13) 66) 15) 326) 40] 3) } 3, #+| +o #4.) 12, #7 25) 6| 26, 1005/New York, ’31 
N. Ca., "3 | 1| [| 142j Py 15}. + +| +123)  °# 9 a } 2) j | | 2) 1| 5) 322(N. Car., ’31 
N. Dal Dausis. "31 | | | 3| | 1| 5 ce oe See ] j | | | | ] j 12\N. Dak., “31 
Ohio, *31 ; 9 11; 288) 8| 50] | 373) 54] aan ae 1 21| 3] 10] 7 +13) 28) 47| _1031|Ohio, ‘31 
Okiahoma, 31 | | l sa apa i a, ~—C«S | ij j i | | 3 | | 147/Okla., "31 
Oregon, “Si | | _25 3} ; os 7 | ] | _— 3] 93|Oregon, ‘31_ 
Penn., 1931 | 35, 238) 601; 17  i52{ 17) 699] ‘723 4] 43) 2) 59 i] 34, 24) 23; +28] 52] —:1903|Penn., 1931 _ 
Bhode Isl. "31| 2 } 17 | Ts ot eee, ee eee ee ee re 
5. Ca'lina, 31; |__| lst SS~=SY i A A a! a AT ee a a Kee ee 
S. Dakota, "Sif ee ee 
Tennessee, ‘31 | ! | ‘54 et ee a 6| eo i ee ee Oe a 1 | ___140'Tennesse, “31 
Texas, 1931 | | 1) 326) #+|o)  10j| | 275) 10 | 2} 1) | 3 Foren call 7: 2] 3} 698/Texas, 1931_ 
Utah, 1931 | ] 8 ] | ae Ce ] | ] | ] l os |_| 200th, 1931 
Vermont, 1931 | 8| 2| [i 2| ] I | 2| l | | | 2) | 36|Vermont, ’31 , “31 
Virginia, °31 | yj 2 113} 1] 13} 4. 9: 3) a | 3} ij j 6 | | 1 2| ; oO )__263\Virginia, * . a 
Wash. "31 |: a ’ 5 14] a] 232, _—«a ee se ee 9 4) 24) _448|Wash., ‘31__ 
W. Va. 31 —« } ; 10} a “Ct 7 j yt 3 2) |__| 186/W. Va, ras 
Wisconsin, ’31 | | 7 9] 57, j . .«. ss. « « ss sf. 2 j 5) ~«id| | 200|Wis., * 
Wyoming, 1931] ] 5 a | | il | 2\ | —wWwyenins. 1! 
D. of Col, “ oe Le 5 | ee ee ee oe } li) 180D. of Col, *31 
*| 


Sonia with Brockway. 


= v . 


Totals, ’31 | 111| 70| 4253] 111; 640] 132} 503| 1020| 26] _145| 6| 328} 22| 74] 150] 133} 126] _301|_13147| Totals, "31 
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AL REEVES UPHOLDS 
MOTOR TRANSPORT 
IN YONKERS TALK 


(Continued from Page 1) 
ating radius of salesmen with pro- 
portionate increases in their effici- 
ency. 

“Who can say how much of an 
increase in the value of real-estate 
has come to Yonkers as a result of 
highway transportation to the out- 
lying centers, with all its advantages 
over the trolleys which, however, 
should be credited with transport- 
ing crowds at a much lower rate 
than can be done by motors, al- 
though offset to a large degree by 
the loss of time. 

“And yet other forms of trans- 
portation, notably the _ railroads, 
would hamper this new addition to 
the transportation picture with 
burdensome taxes and regulation, 
all with a view to making it more 
difficult or more costly for the 
public,” continued Mr. Reeves. 

“During the past four months 
more than 5,000 bills have been in- 
troduced in the different state leg- 
lislatures which, if passed, would 
have imposed added burdens to your 
use of motor vehicles. Many of 
these bills were admittedly intro- 
duced by railroad interests, but to 
the credit of our representatives in 
the state legislatures, very few of 
them were permitted to pass. 

“Our law makers recognized that 
the motor vehicle is already paying 
more than its share. Buses and 
trucks are carrying heavy burdens 
in the form of taxes of various 
kinds and it seems a shame that 
instead of fighting these convenient 
forms that more railroads do not 
follow the lead of the Pennsylvania 
Railroad and add buses and trucks 
to their transportation service. | 

“Trucks and buses should and do | 
pay for their use of the highways. | 
Some of them are too big and should 
be barred as a matter of safety; 
some are piloted by discourteous 
drivers, who should be arrested: 
others carry overloads contrary to 
law, and yet the authorities seem 
backward about making arrests for 
such law violations. 

“With the motor industry and its 
affiliated groups supplying the rail- 
roads with one out of every ten 
carloads of revenue freight that 
they carry, we have a businesslike 
appreciation of our dependence 
upon this, the backbone of the na- 
tion’s transport system, 

“However, for years the railroads 
have been chronic victims of one 
malady or another, either rates or 
labor or finances, and now the regu- 
ulation of other forms of transpor- 
tation. 





“Any demand for regulation 
should come from the public, be- 
cause, in the final analysis, they 


have to pay the bill. 

“While the railroads have spent 
great sums promoting legislation, it 
is interesting to note that very few 
railroad-inspired measures have 
been adopted. There have been 
some very proper limitations placed 
on trucks, but there has been no 
increase in gas taxes or registration 
fees, and even the law passed at 
Albany last year increasing truck 
taxes 65 per cent. was repealed by | 
the Legislature last month. | 

“This seems proper because las‘ | 
year motorists paid into the state 
treasury more than $70,000,000 which | 
properly should have been used for | 
highway purposes, yet the Legisla- 
ture has reduced its appropriation 
for highway purposes this year to 
only $13,000,000. Little wonder that 
there is indignation among highway 
users against these threatened in- 
justices. 

“I am glad to say that there have 
been meetings recently between the 
railroad authorities and the high- 
way users through committecs 
headed by General Atterbury of the 
Pennsylvania Railroad and Alfred 
H. Swayne of the National Automo- 
bile Chamber of Commerce thai 
promise some kind of a middle road 
which will be fair to the railroads 
without barring the progress of 
highway transport. 

“The large scale diversion of mo- 
tor vehicle and gasoline tax funds 
from highway purposes is a great in-~ 
justice. Too large a proportion is 
being used for purposes foreign to 
motor vehicle use. Because a man 
Owns an aus»mobile which adds to 
his efficiency is no reason for mak- 
ing him pay what is the equivalent 
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of an extra income tax to the state | than fully made up to the railroads 


or the Federal government, 
“Last year motorists in this coun- 
try paid in excess of $1,000,000,000 


by additional traffic which high- 
way transportation has produced for 


the older form of transportation. 


“6. Regulation of motor vehicles 


in taxes, far more than enough to| identical with that governing rail- 


maintain its improved highway sys- 
tem. The average tax on motor 
cars in this country is $48, which is 
equal to 24 per cent. of the value 
of the Car over a seven-year period, 


with urban real estate taxes only 2.4 | 


per cent. and farm taxes only 1.5 
per cent. 

“While recognizing that railroads 
are over-regulated, we cannot over- 
look the fact that their protest 
against highway transportation 
ignores the fact that motor vehicles 
supply a form of special service and 
time-saving with which the rail- 
roads cannot compete, even if costs 
were the same. 

“Our industry might just as well 
protest airplane transportation, 
whereas we know its service is of a 
character with which we could not 
be expected to compete. 

“Students of transportation point 
out the following in reply to rail- 
road claims: 

“1, Far from enjoying the “free” 
use of highways, motor vehicle 
owners are paying fully and ade- 
quately for the maintenance and 
construction of the roads which 
they use. Some buses and trucks 
pay $2,000 annually in taxes. 

“2. Railroads are not being taxed 
unduly for highway costs and such 
taxes as they do pay toward the 
construction and maintenance of 
roads is fully justified by the bene- 
fits which they continue to receive 
from the highways. 

“3. The losses in freight traffic 
which railroads claim to have suf- 
fered as the result of highway 
transportation have been greatly 
exaggerated. 

“4. Such traffic losses as the rail- 
roads have actually sustained have 
been confined for the most part to 


| the class of shipments which rail- 


roads formerly complained was un- 
profitable to them. 

“S. The decrease in revenue rep- 
resented by the diversion of ship- 
ments to highways has been more 











Brewers, 


MAY 13 


JUNE 17 
JULY 15 


roads would not be im the public 
interest, nor is it desired by the 
public.” 


GREENLEASE-LIED MOTORS 
CONSOLIDATES SERVICE WORK 

Omaha, Neb., . April 27.—The 
Greenlease-Lied Motors Company 
has consolidated its entire service 
operations at the company’s central 
location, 26th and Farnam Streets. 
This company recently took over the 
Buick dealership and will retain the 
entire sales force of Lee Huff, Inc., 
former Buick dealer. H. F. Snyder, 
formerly with General Motors at 
Detroit, has been appointed sales 
manager in the Buick division of 
the company. 
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ROAD ENGINEERING TO PROMOTE 
EFFICIENCY IN TRACTIVE EFFECTS 


KNURLED HANDLED 
_ NEEDLE FILES 


The American Swiss File and Tool 
Company, Elizabeth, N. J., has placed 
on the market a new line of needle 
files with knurled handles in place 
of the former smooth round handles. 
It is stated that this knurling pre- 
vents the files slipping and gives a 
firm grip without cramping the 
fingers. 

This new line of files is offered 
in all regular shapes and sizes at 
the same price as the former tools. 


REAPING THE PROFITS THAT 
BLOOM IN THE SPRING 


(Continued from Page 3) 


play safe. Let us check the electri- 
cal system of your car.” 

“Are your tires good enough for 
those long, hard drives?” 


“It won’t be a pleasure trip unless 
your car is in good condition. Let 
us check your motor, battery, wiring 
and tires before you start.” 

“Has your generator charging rate 
been changed since winter? If not, 
you may damage the battery.” 

Below we publish a chart showing 
the various points on a car where 
you should look for opportunities to 
make additional sales at this time 
of year. 

Somebody will sel] some of these 
extra services to every car that drives 
into your place, and it might as well 
be you. So why not call a meeting 


of your employees and have them 
memorize these points and see to it 
that when a man comes in for one 
type of service, if only to buy gas, 
your station gets a chance to sell 
him the other services which he 
needs? 

And don't be afraid that you will 
offend motorists by tactfully re- 
minding them of extra services 
which they should have. Recently 
a large number of motorists were 
asked why they took their car to 
the particular service station they 
did. Over 75 per cent. of them an- 
swered that one reason why they 
patronized that particular station 
was because the service salesman 
and manager were helpful to them, 
told them what their car needed to 
avoid trouble. 


ISSUE 


Revised Schedule of Truck Issues 





AUGUST 5 and 
AUGUST 26 
SEPTEMBER 16 





Cotton, Manager 
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(Continued from from Page 3) 
may be as great as 120 times the 
force exerted. 

The tractive resistance of the 
same surface will also vary with its 
condition, increasing for a poor state 
of repair, and, for the comparatively 
plastic types of surface, sych as as- 
phalts and the tar and bituminous 
macadams, it will vary with the 
temperature, since in the heat of the 
sun the material may become soft 
and exert a drag on the wheels. On 
many roads also the surface friction 
varies when wet and may fall with 
speed. 

The diagram shows clearly the 
powerful effect of gradient on the 
petrol consumption and on the loud 
that can be drawn by a car. The 
minimum gradient that is desirable, 
from the point of view of rapid 
drainage of the road surface is about 
1 in 300, and even this slight grad- 
ient will add another 8 pounds per 
ton to the resistance which an or- 
dinary car has already to overcome, 
A gradient of 1 in 100 will increase 
this additional resistance to 22 
pounds, 1 in 50 will double this, and 
1 in 25 quadruple it. Ata gradient 
of 1 in 12% the additional resist- 
ance will have increased to 176 
pounds per ton, or more than four 
times the probable resistance of the 
surfacing. If it may be assumed 
that petrol consumption increases 
directly as the resistance to be over- 
come, which seems quite a reason- 
able assumption, petrol consumption 
will now be five times as much as 
it was on the level road! 

Researches on the consumption of 
power in relation to tire design dis- 
closed an interesting fact which is, 
moreover, contrary to what is gen- 
erally supposed. It was found in 
all cases that solid and high-pres- 
sure pneumatic tires, even when 
worn, gave consistently better re- 
sults than balloon tires. 






MAY TRUCK 


Contractors and Owners of Over 
1,000,000 Business Vehicles Will Get This Issue 


OCTOBER 14 
NOVEMBER IIL 
DECEMBER 16 





Personally addressed copies to the Machol list, comprising 
over 20,000 names. 


If you want to reach not only those owners but exclusive 
tru dealers, important bus operators, leading passenger 

ar dealers and important factory officials, use these issues 
w se a page $350; half page $175, or quarter page $87.50. 


Forms close two days preceding publication. 
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